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Hatch currently pursuing 
studies and projects 
related to all five of these 
themes. 

Strive to find new ways of 
harnessing value in all 
projects.

We are confident every 
one of these topics can 
generate very high value.
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Key value drivers enable the development of 
new business models for mining
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That’s really clever, but why wont anyone buy it?
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That’s fantastic, but we don’t make much on it…
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That’s fantastic, and look at the impact on the 
bottom line!
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Additional notes
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